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3,300 customers EUR 200 million in revenues











Company’ current performance and plan 2017

Key Figures, IFRS

Meur 1-9/2016 1-9/2015 B2016 A2015 B2017

Net Sales 147,3 148,6 198 199,6 217,2

EBITDA 10,1 6,0 13,1 8,3 16,3

% of Net Sales 6,9 % 4,0 % 6,6 % 4,2 % 7,5 %

EBIT 4,0 -0,5 4,9 -6,7 7,8

% of Net Sales 2,7 % -0,3 % 2,5 % -3,4 % 3,6 %

• Significant result Improvement during 2016

• Strong Investment path towards four new LNG-vessels and 

additional LNG trucks

• Annual report to be published in March 15, 2017



Why LNG?

Significant financial benefits

 Greater mileage per tonne

 Lower price per tonne

 More TEUs per tonne

Significant environmental benefits

 Significant reduction of emissions

 Complies with all known & anticipated regulations

Containerships leads the change

 Necessary infrastructure already in place 

 Distribution network of LNG in process

 Proven technology and readily available

 Containerships to be the first European operator

to utilise LNG multi-modal logistics services

3,8 3,2

8,1

0

1

2

3

4

5

6

7

8

9

HFO MGO LNG

T
E

U
s

 c
a

rr
ie

d
 p

e
r 

to
n

n
e

 o
f 

fu
e

l

220

500

240

0

100

200

300

400

500

600

HFO MGO LNG

F
u

e
l 
c

o
s

t 
p

e
r 

to
n

n
e

 
(U

S
D

)
(1 LNG vessel = 2 MGO vessels) x 

50% cost of fuel

 EUR 5-6 million savings
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Containerships – achieved goals 2015-16

 Existing vessels equipped with SECA-compliant solutions in 2015Implementation of 
SECA

 Company’s whole operational network will use LNG as a main fuel solution on sea and 

land operations

LNG – Company’s 
future solution

 Financial structure was changed to support the strategic change and the growth

 Issued April 2015 

 50,5M€

BOND

• 4 new LNG vessels in pipeline – 1st in operation Q1/2018

• Own truck fleet to be renewed in FI, UK, RU and West Europe  200 LNG-fuelled 

trucks in 4 years

• EU grant of 10M€ for LNG vessels

Vessel and truck 
fleet 

commitments

 Contract signed 2015

 LNG bunker barge ready H2/2017

LNG supply 
agreement with 

SHELL
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STRATEGY AND VISION 2020

Expand Growth and Market

Presence

 #1 short sea E2E operator in the Northern 

Europe including Russia

 Leading E2E container operator between 

Turkey and North Africa

Develop Multimodal E2E Service

Offering

 Time and environmental  based E2E product 

offering and catalogue

 Best reliability and customer experience within 

our industry

Execute Strategical Asset: LNG in 

whole E2E chain 

 Best-in-class fleet utilization of containers, 

vessels and trucks

 Best efficiency and scalability of operational 

and support processes in our industry

Deploy Best-in-Class Operational 

Processes and Efficiency

 #1 short sea E2E operator utilizing LNG 

powered vessel

 #1 short sea E2E operator utilizing LNG 

powered truck fleet



To continue the proven historic growth of 10-15%
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And the story does not end here . . . 

a

Phase 1: Europe 2015 

• Offer LNG based logistics 

services

• Platform for growth

Phase 3: Caribbean 2021 

• Utilize proven technology 

and D2D know-how

• Benefit from the LNG 

availability

Phase 2: 

Mediterranean 2019 

• Roll-out D2D-concept

• Implement LNG in the 

Mediterranean

Multimodal LNG operations

Organic growth, M&A and efficiency

Mediterranean and the Americas

Sales of USD 1bn
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